2009 Scout Show---Built for Adventure
Ticket Sales Plan

Best Ticket ever!

SELLING SCOUT SHOW TICKETS IS EASY

Selling Scout Show tickets is an easy way for your unit to raise a lot of money! Last
year, units earned over $115,000 in cash commissions and thousands of dollars in prizes
for Scouts! This year’s ticket/discount card is filled with incredible values including buy
one Texas Rangers ticket get one FREE, 20% off a MVP Haircut at Sports Clips,
two for one Pizza at Papa Johns as well as SpeedZone, $5 off at Bass Pro Shops, and
6 other restaurant discounts.

COMMISSIONS FOR PACKS, TROOPS, CREWS, TEAMS!

By selling tickets, your unit will earn a basic commission of 20%. If you have a booth in
the Scout Show, your commission is increased to 40% and if you have all your ticket
money turned in by the day of the Scout Show, you’ll earn the maximum commission of
50%. That’s amazing!!!! The tickets are being sold for $10 this year so that’s $5 your
unit will earn per ticket sold.

PRIZES FOR SCOUTS!

When a Scout sells 5 tickets he’ll receive a Scout Show Patch, at 10 tickets he’ll qualify
for a baseball and at 20 tickets sold he will receive a baseball cap. These prizes are
available beginning April 24 at the Council Service Centers and the Ballpark in Arlington
on day of the show.

For every 20 Tickets sold, the Scout will be eligible for an entry to win
one of five flat panel HDTV’s!

All unsold ticket/cards must be returned at the Scout Show or to the council office by 5/29/09. Lost
tickets will reduce commission!




2009 Scout Show---Built for Adventure
Ticket Sales

TOP SALESMAN GRAND PRIZES

The single Cub Scout and single Boy Scout or Venturer who sell the most tickets in the
council will receive a $250 gift card from a sporting goods store.

TO BE ELIGIBLE, UNITS MUST REPORT THEIR TOP SALESMAN NO LATER
THAN 2 P.M. SATURDAY, MAY 2, 2009.

TOP DISTRICT SALESMEN

The single youth member who sells the most tickets in each district will receive a $125
gift card redeemable at a sporting goods store. Minimum sales to qualify are 90 tickets.

TO BE ELIGIBLE, UNITS MUST REPORT THEIR TOP SALESMAN NO LATER
THAN 2 P.M. SATURDAY, MAY 2, 2009.

TOP UNIT SALESMEN

The single youth who sells the most tickets in each unit will receive a signed Texas
Rangers item. The youth must sell a minimum of 10 tickets to qualify.

TO BE ELIGIBLE, UNITS MUST REPORT THEIR TOP SALESMAN NO LATER
THAN 2 P.M. SATURDAY, MAY 2, 2009.

UNIT TOP SALESMAN RECORD

Please use this card to list the name of the youth who sells the most tickets in your unit. MUST BE
SUBMITTED NO LATER THAN 2 P.M. ON SATURDAY., MAY 2. 2009. PLEASE PRINT.

Boy’s Name

Address

City Zip

Unit type Unit # District

(Pack, Troop, Team, Crew, Post)

Unit Leader
Leader Phone #

Total tickets sold by this single youth member:
ONE NAME ONLY. UNIT MUST HAVE A DRAWING TO SETTLE TIES!




COMMISSION PAYMENT

Unit commission is calculated as follows:
Base commission: 20%
Booth at Show Bonus commission: additional 20%
On-time Bonus commission:

For turning in all tickets and money (account settled in full) by 2 pm on May 2™
additional 10%

Maximum Possible Commission: 50%

The unit must settle their account in full before commission will be paid. You may turn
in your money at any of the Council service centers (Dallas, Allen, or Sherman) starting
April 1. The entire amount does not have to be turned in at once. Your commission will
be deposited into your unit account, or, sent to you by check, depending on which line
you checked on the Unit Ticket Receipt when you received your tickets. These
commissions will be paid beginning 10 days after the Scout Show.

However, if any portion of the tickets and money, including lost tickets, that are turned in

after 2 pm on May 2", the unit will lose the 10% on time bonus for all ticket sales. Units

settling after May 29, 2009 will still earn the basic commission, but will be ineligible for the

booth commission bonus.

Remember — you must pay the entire amount of ticket sales — $10 per ticket — in to the
Council. DO NOT DEDUCT YOUR COMMISSION WHEN YOU TURN IN YOUR
MONEY.

UNIT TOP SALESMAN RECORD

Please use this card to list the name of the youth who sells the most tickets in your unit. MUST BE
SUBMITTED NO LATER THAN 2 P.M. ON SATURDAY., MAY 2, 2009. PLEASE PRINT.

Boy’s Name

Address

City Zip

Unit type Unit # District

(Pack, Troop, Team, Crew, Post)

Unit Leader

Leader Phone #

Total tickets sold by this single youth member:
ONE NAME ONLY. UNIT MUST HAVE A DRAWING TO SETTLE TIES!




